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answer is simple; by providing training you send the 

message that you are challenging your people to be 

better than they are. 
Training can show people that they are capable of extraordinary achievements and that a new level of 

performance is within their grasp. 

Driven by this philosophy, BTR courses are designed to inform and inspire participants  

to develop new and effective ways to contribute to their organizations. 

All BTR courses are memorable, motivational and practical.  In short,  

an especially positive experience to trigger exceptional performance  

and results. 

 
Ed Andriessen 

Owner 

Builders Training Resource 

 

  

  

  

  

  

  

  

  

  

  

  

  

  

  

  

  

  

 


